
 

 

 

 

Corporate Sales Representative 

 

Lagardère Events, the events division of Lagardère Unlimited, is looking for a passionate individual for the 

position of Corporate Sales Representative for the Chicago office. This position will be responsible for 

aiding in the sales and management of the sponsorship properties within our events portfolio with a focus on 

the ITU World Triathlon Grand Final Chicago. 

 

2015 marks the second year that Chicago will be a stop on the ITU World Triathlon Series and the first time 

hosting the WTS Grand Final—the world’s most premium triathlon experience.  Chicago will be one of only 

nine iconic cities globally to host the event and welcome the world’s top elite and age-group athletes to the 

city for the Grand Final slated for September 2015.   

 

This is a paid contract position with potential to develop into full-time employment.  The primary role of the 

Corporate Sales Representative will be to generate new revenue through the sales of sponsorships and the 

sale of exhibitor booths into the event’s Lifestyle & Fitness Expo.  In addition, this position will be expected to 

support the corporate sales department in developing new accounts through active lead generation and 

prospecting.  S/he will work closely with the Manager of Sponsorship Sales to fully understand the market, 

concept and unique selling points for the WTS Grand Final in Chicago and help develop sales support 

materials (i.e. sales proposals, recap materials, etc.).  As such, the position plays an important role in the 

firm’s financial performance and status in the industry as a premier producer and developer in endurance 

sport events market. This position will be located in the Chicago, IL office and be required to travel as 

needed.  

 

Essential Duties & Responsibilities 

This position works hand in hand with the Manager of Sponsorship Sales and the international sales team. 

The Corporate Sales/Services Representative is expected to: 

- Act as the main exhibitor booth seller for the Lifestyle & Fitness expo at the event to help meet 

 budgeted revenue and bookings targets 

- Sell local-level sponsorships ranging from $3,000 to $25,000 

- Aid the Chicago sales team in identifying/researching new brands and companies to align with 

- Develop prospect target lists, gather new quality leads, generate new revenue ideas and 

 manage databases 

- Assist with the creation of customized sales proposals  

- Work with sponsorship fulfillment team to ensure flawless execution and activation of current 

 partnerships  

- Represent Lagardère Unlimited Events at relevant sales and product launches, trade shows and  

events 

- Assist in managing accounts on-site at the events  

- Assist in contract activation as needed 

- Achieve high levels of customer satisfaction among sponsors 

 



 

 

 

 

Desired skills and experience 

- Some experience in sponsorship and/or event sales required (minimum of 1 to 3 years’ experience)  

- Experience in the endurance sports industry a plus  

- Experience in working with sponsorship and sports marketing/management agencies a plus  

- Direct experience in the areas of meeting sales objectives, building and managing a network of  

contacts, turning leads into sales, identifying and closing new accounts, and managing accounts 

- Excellent communication, business development and expectation-setting skills 

- A passion for sport and knowledge of the industry 

- Ability to develop good long term relationships with people both internally and externally 

- Strong time management and organizational skills 

- Work as part of our small but international team and be instrumental in the development and 

creation of new business ideas and plans 

- Ability to work within an event budget 

- Understand deadlines and urgency and works well in a fast paced and often changing environment 

- Exceptional Microsoft Office expertise; proficiency in graphic design software a strong plus 

 

This job description reflects the general details of the specific job identified and is not necessarily a complete 

listing of all the work requirements that may be involved in this job. 

 

Organizational relationships 

Accountable to:  Manager of Sponsorship Sales, Managing Director 

 

Compensation 

13-months-long contract position with monthly stipend.  Potential for full-time employment. Commission 

structure in place which is directly linked to sales targets.  

 

Application Procedure 

To apply for this position, send your resume, a brief cover letter and your desired salary to Franzi Petermann at 

fpetermann@lagardere-unlimited.com. 

 

Equal Opportunity Employer 

Lagardère Events is an equal opportunity workplace and strives to build a diverse and inclusive culture within 

the workplace.  

 

 

 

 


